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Locations: Missouri, Illinois, California, Kansas & Texas

Asset size: $7 Billion
Autobooks Launch Date: June 24, 2020

First Bank



Helping
SMBs Get Paid



www.first.bank/Resources/Manage/Business-eBanking/Autobooks

https://www.first.bank/Resources/Manage/Business-eBanking/Autobooks




Filling the Small 
Business Gap



• Decision to partner

• Launching the program
• Adding the new Invoice and Payment Acceptance modules

Partnering with Autobooks



• Yacht company
• Claims servicing
• Medical and in-home care services
• Graphics & creative services companies
• Charter schools
• Churches
• Insurance agencies
• Rental management
• Cleaning companies
• Meat company

Types of SMBs Served



Example - SMB Transaction History

Split usage of Invoice & Payment Form Most payments are card payments



Stay ahead of the 
competition



Platform players are targeting banks’ revenues
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Data insights 
powered by
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Peer to Peer Payment App Usage in Business Accounts



https://learn.autobooks.co/training-fis



Learn More

FIS@autobooks.co


